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I farmers Mercantile

I Company
II A Good Place to Trade

--A Good Place to Meet
I Your Friends
I A CORDIAL INVITATION IS EXTENDED

I TO ALL OUR FRIENDS WHO DO BUSI- -

I NESS AT OUR STORE TO CALL AND

I LOOK OVER WHAT WE HAVE FOR

I . CHRISTMAS.

I Farmers Mercantile Co.
I MGR. JOHN WYATT

I Wellsville :- -: Utah
I

wish to thank one and all of my I
for their liberal patron I

the past year and ask a con- - I
of the same the coming I

for which I promise to give 'II very best Service, and Quality . I
Goods and Lowest Prices. I
GIVE ANOTHER TRIAL I

Andreasen Grocery
TRENTON, UTAH

TRENTON I

I CORNISH I
Grow Up With Your Town, If 1
you would get a good start

these are good opportunit- -

hb ies on the west side, m

I 200 acres, 35 alfalfa,' 50 acres in
I fall wheat, 50 acres pasture, 1

good terms. I
! 80 acres right near the factory 1

at Trenton, pasture, hay and
beets S

I 170 acres near the factory at
' Cornish, 20 acres accross from

2 Cornish factory. 1

Good Terms. Opportunities for men 1
Starting. I

PJ L. H. DA1NES I
I "Land Broker" I

m
Xrnas Speciai 1
Hnii Cut 35c Massage 40c I
Hair Tonic 15c Shave 15c

Mm

HIGH GRADE TAILORING LINE IN I
CONNECTION I

i, YOURS FOR SERVICE I
Wilson Barber Shop I

" , WELLSVILLE, UTAH. f I

I I
I For your Furniture I I
I Needs See I I
I H. J. Houser I I
I Where the most Complete stock of Furniture I Il and Hardware is carried
I SECURE FROM US YOUR HOUSE FUR- - I I
I NISHINGS. WE CARRY THE BEST . . I I
I QUALITY ON THE MARKET I I
I West Side Furniture Co. I I
I TRENTON UTAH I I

I Up To The Minute I I
I Grocery Men I I
I Smith and , Mortensen I I
I What We Sell is the BEST. What We De- - I I
I liver is on the Minute. I II Our Prices are the Lowest I II QUALITY SERVICE I I
I SMITH AND MORTENSEN I I
I TRENTON, UTAH. I I

mmm ' 'fX 7mSSSiN I
6. Y. BENSON & SONS GO. I

General Merchants I
Trenton, Utah I

Trenton s Oldest and most I
Reliable Merchants I

Our Christmas Line of Manicuring Sets, I
Shaving Sets, Stationery, Neck Ties, H
Handkerchiefs, Toys, Etc., Was Never H
More Complete. B
10 Ter Cent on Wool and Cotton Blankets, H
Mackinaws and Sweater Coats. A Tew H
Ladies and Children's Coats Going At Cost H
Groceries a Specialty For the Holiday mm

Trade.

B. Y, BENSON & SONS CO. 1
Trenton, Utah M
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L & CHRISTMAS CLERKS I

I $.. By KIN HUBBARD 1

i

' Sale Man- - Xm'.tV -". - n i l. .. u

"There' Too Many Hauohty Prlncessea an' Serioua.Faeed Grouches Be- - I
hind th Counter These Days Qlrl Who Expect t Marty an' Younfl i
Men Who Hope t' Drop In 1' Somethln' Dettcr. As a Reftlt, It's Get. I
tin' t' Be an Ordeal Instead of a Pleasure t' Shop." I

thnt th' Chrlstmus shnppln'

NOW litis begun In earnest th'
attractive hollihiy ills-pin- y

n lotull inerchiint kin
ninkc Is 11 full Hue of attentive, pleas-an- t

faced clerks. In these dajs o'
tlRht money, hlnh prices nn' shqrp
competition It Is up to' th' merchant
t' see t' It that his clerics show th'
prospective customer over' courtesy nn'
attention If he expects t' Kit an' hold
his pntroniiRe.' Tlier'H too ninny haugh-
ty princesses nn' serious fneed
grouches behind th' counter these dajs

cleiks who consider their Johs as
beln' only tempor.irj Rlrls who expect
t' marry nn' nuiiK men who liopa t'
drop In t' somethln' better. As n re-

sult It's Kcttlu' t' be nn mdenl
of a plensuro t' shop. A clerk

who feel nbovo his position wilt not
warm up at th' sock counter, nn' th'
powdered doll who Is cnuntln' th'dns
till June Is rarely Interested In her
customers. A feller feels like he vvuz
buttln' In when he approaches u coun-
ter. Sometimes he ha? t' Interrupt n
conversation like this: "Honestly, kid,
lie's orily twenty-on- o nn' towers 'way
nbove me," or "l'ou vviilt on that olo
hen, Maine, she makes mo sick." Lots
o folks don't like t' ro In a store for
fear they'll disturb th' clerks, or buy
somethln' they don't want Jest t' keep
from jiettln' the'r 111 will. It takes nn
Iron constitution t' withstand th' vvlth-crl- n'

look n clerk Rives jou when ou
say, "I believe I will look around n
Uttlo more nn' see If I can't find somc-thl- n'

Unit suits me better." How often
wu stutter an' pull ourselves t'scther
an' say, "Jest lay It nsldo till I come
In ucln." We wlhh t' buy but

we're ljln' t' git nvvay from n stupid I
mi' Indlffrr'eut clerk. If titer's nnjthliiK I
worse than it lay preoccupied cleik I
It's tirfiesli persistent clerk who knows I
jour ants bettiy than voursi'lf th' I
posltfvV, over7ealous clerk who de-- I
strojs whntever Inclination t' buy vyo I
may have had when he started t' wait I
on us. I

People nro nil alike. when It comes I
t pivln' out money, 'lhey like t' feel I
that ther pntiouiiRO Is nppreclated an' I
that some effort has been nmdu t' ' I
please them. Pool people, who mako(j
up th' Rient nnny o' cash customers
an' without whose trade It would be I
Impossible t' conduct nny kind o' busl- - I
ncss, are especially responsive t' kind- - 'I
ness an' consideration when they dolo I
out ther scanty cnrnln's, and thej'io I
entitled t' nil th' smiles an' ncconimn- - I
datlons that are so cheerfully extend- - I
ed t' th' Impatient an' crltlcnl customer I
who happens t' have a cluugo nc-- J
count. , I

We don't mean by nil o' this thnt
n clerk should push nn' fall nil over us I

that be or she thould show us what !
they wear an' ask nftcr th' children I

nn' iell its how swell we look In nny-- I

thing an' do ever-thln- g but Rive us n I

little kiss when. VS tu' soinctliln'. I

All that nny one kin reasonably nsk I

of n clerk Is that they lmvo somu I

knowledge o' ther business an' n will- - J

ln'ness t' w nit on us, Interspersed w Ith I

n dash o' Rood nnturc an' politeness.
Outside of u few public senrlco mo-

nopolies nn' th' pustolilce th' dny o'
th' cold blooded business transaction
Is passed. T'day th' smllln' bird Rita
tli worm.
IGOTirlgh tL Adam,s Nonspnccr Scrvic.)

Around the Christmas Tree

I '

.YOUNG TRENTON
I

MERCHANTS ARE
SUCCEEDING WELL

After doing business in Trenton
for the past four months. Smith and
Mortensen, the now grocery and con-

fectionery merchants, aro well satis-

fied with their growing trado. Thoy

nro both young men of oxporionce In
I thulr business and aro working up a

wldo circle of friends through their

llkoablo wajs.
Mr Smith Is from Salt Lako and

Mr. Mortonsen Is from Ogden. Thoy
purchasod tho business opened up

by 13. It. Miles. Thoy boast of hav-

ing tho largest confectionery stock In

Trenton.

Wo bespeak for thorn tho success
two energetic young men deservo a.ud

aro confident thoy will succeed by

applying tholr present methods to

their business transactions,


